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"Third-Party" doesn't refer to a mdnight gathering at the frat house!

No, indeed, "third-party" is a termoften heard in banking circles these days.
It refers to the vendor conpany, which assists a lending institution in setting
up a retail |obby-style investrment and/ or insurance operation

Massachusetts recently passed | aws and pronul gated regul ati ons which all ow banks
to conmpete with stock brokers and insurance agents by selling rmutual funds,
securities, fixed and variable annuities, life insurance and |ong termcare

i nsurance, and nore- thus becom ng "one-stop" financial service centers.

Sone of the nore daring and innovative bankers have al so i nvaded the property
and casualty insurance business - auto and honmeowners - which once was the

excl usi ve domai n of insurance agents and brokers. Berkshire Bank in Pittsfield
and M ddl esex Savings bank in Natick come to mind. Also, Stoneham Savi ngs Bank
Andover Savi ngs Bank, First Federal Savings Bank of America (Fall River, Mass.
and Providence, R1.).

Nati onal Iy known vendors and broker-deal ers such as | ndependent Financi al

I nvest, Essex, lInvestors Capital, BankMark, LINSCO Private Ledger, Comronwealth
Equity Services, Raynond D. James Financial. and Prinevest have gotten foothol ds
among Massachusetts banks, credit unions and banking associ ations.

FI SCO Equity, now known as The Fi nancial Conpanies, out of Lincoln, RI., had

si gned up dozens of banks and was | eading the pack in New York and the New

Engl and states until fairly recently- when mergers and programinternalizations
apparently caused Bill O Connell and his partner, Larry Pauley, to retreat from
the third-party marketing business and to concentrate on their other insurance
interests.

Conmonweal th Equity Services out of Waltham Mass., Infinex Financial, out of
Farm ngton, Conn., Primevest out of St. Coud, Mnnesota, and LINSCO Private
Ledger, from Boston and San Di ego, came on with a rush to take over the FISCO
Equity accounts in Massachusetts and el sewhere.

New entrants such as Bay State Financial of Boston; Barry Arnstrong's N E

Advi sory Group in Newton; Investors Capital fromLynnfield, and John
Napolitano's U.S. Financial Advisors in Braintree have recently signed on their
first lending institutions in the Bay State. They all have successful track
records and great resources, so it will be interesting to observe where they
take their new client-banks.

For several years Massachusetts bankers were cautious in their approach to these
so-called "alternative investnents" and "non-traditional investnents."
Currently, however, every month several applications are filed with both the
Massachusetts Division of Insurance and Division of Banks.

Infinex Financial |led by Steve Amarante, president, and Steve Nitz, vice
president, now has nearly two dozen Massachusetts banks- to add to its 30, or
so, Connecticut banks. The twi n endorsenents by the Connecticut and
Massachusetts Bankers Associ ations have provided consi derabl e financial and
mar ket i ng support for | NFI NEX

LI NSCO Private Ledger (LPL), with the energy provided by Kevin Kaedi ng and Joan
Val enti of Kaeding, Ernst and Co. in Marlboro, Mass., has a string of recent
sign-ups in western Massachusetts to add their several LPL banks east of
Worcester. Bolstered by the addition of Lloyd Eldridge and Ji m Pet kew ch



Kaedi ng, Ernst is a major player in Massachusetts and el sewhere.

Vendors associated with the national narket are joining in the contest being
waged for Bay State |ending organizations. Essex Corp., with a bank in western
Massachusetts, BankMark with a bank in north central Massachusetts, and
Primevest with a bank on the North Shore, are recent exanpl es.

Two Massachusetts based broker-deal er/ vendors are making their marks, nanely
Conmonweal th Equity Services, Waltham and Investors Capital Corp., Lynnfield.
Ted Charles, Investors Capital Corp. president, has taken his Lynnfield, Mass.
conpany public shortly as a result of phenonenal growh - to the point where |ICC
has 1,000 investnment executives nationwide. |1CCis not heavily involved in the
bank narket, but soon will be, having hired forner Invest investnent executive
Joe Papagni to head up the I CC bank division.

Who' s advertising for bank representatives? |Independent Financial in an effort
to staff all the Soverei gn Bancorp branches in Massachusetts, and el sewhere, no
doubt. Liberty Mutual Insurance Co. is the parent conpany, its Liberty Financia
subsi di ary having nmerged with |Independent Financial, now headquartered out of
Manasquan, New Jersey.

Credit unions are also active in offering investnent and insurance products.
Greyl ock Federal Credit Union, (fornerly General Electric Credit Union) of
Pittsfield, Mass., and Brockton Credit Union, Brockton, Mass., both very |arge
institutions, are anmpong the trail-blazers we are aware of. Both use Credit

Uni on National Association (CUNA) affiliates, CUNA Miutual Life Insurance Co. and
CUNA Brokerage Services, Inc. as their facilitators. Thomas G Callahan is the
i nvest ment/i nsurance representative at Brockton and Anthony Clenent is the
representative at G eyl ock.

Recent successes of Kaeding, Ernst/LPL group in the Massachusetts narket,
i nclude Strata Bank, Medway, Mass., Chicopee Savi ngs Bank, Chicopee, Mss. and
Westfield Savings Bank, Westfield, Mass.

Anmong I nfinex Financial's new accounts are three Massachusetts cooperative
banks: Central Bank of Sonerville; Mansfield Bank of Mansfield and The Conmunity
Bank of Brockton.

Wiy should a comunity bank elect to put an investnent/ insurance representative
in the bank's | obby? "Jim M Donough, president of the Abington Savi ngs Bank

and fornmer Massachusetts Bankers Association chairman, an |Infinex subscriber
says, "The public expects banks to become one-stop financial services centers as
aut horized by the Mass. Legislature. Banks will retain customers, or not,

usual |y, based on how many of the bank's services the customer uses- and this is
anot her worthwhile service. Wth interest spread margi ns unreliable, banks need
the '"bottomline' boost that the sale of investment and insurance products wll
bring." p

Connell is owner of the WIlliamA Connell Insurance Agency, Inc. in S
Weynout h, Mass. and is a former House Chairnman of the Banking Committee, Mass.
House of Representatives.



